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Buyers doubling down, showing urgency

Is procuring carbon-free energy
still a priority for your business?

5%

No, it wasn't and won't be

25%

Yes, but only for existing,
short-term goals (e.g., 2030)

70%

Yes, more than
ever before

Has has the OBBBA changed your approach
to the utility-scale clean energy market?

Business as wsual until more clarity

1%
Mo change

16%

Pausing and
reevaluating our
strategy

68%

More urgency to
act immediately



Safe harbor was the linchpin for 60% of developers

How does/did your project intend to satisfy
the “Commencement of Construction” Provisions?

19%

Unsure or Unspecified

18%

Both \

Together, 60% relied on
21% a2% —

safe harbor provisions
Physical Work

Five Percent Safe Harbor



PPAS AND PROJECT-SPECIFIC PROCUREMENT:
PAST LEARNINGS AND IMAGINED FUTURE

Rob Collier é Taylor Layden
Senior Vice President, Marketplaces 4 | VP of Energy
LevelTen Energy ®  Cloverleaf Infrastructure

i; Yuhau Lin
- VP Environmental Commodities
Morgan Stanley Capital Group

Renewable Energy
(=]
Friday, Sep 5 3:00-4:00 PM = Markets




	Slide 1
	Slide 2: Buyers doubling down, showing urgency
	Slide 3: Safe harbor was the linchpin for 60% of developers
	Slide 6

